Membership

JP DiTroia

We are doing well to achieve our goal
of 1,000 new members. We are more
than 500 new members strong to date
towards our 1,000 new members goal. I
am grateful for the commitment and
job well done so far by our Kiwanis
Family.

However, in order to reach our goal
we must keep the momentum going. So
this is a call for every one of our 7,000
plus members to do their part, includ-
ing our leaders. All it takes is for each
of us to make a concerted effort to bring
in just one new member. We would
have our 500 additional new members
in short notice. The following are a few
suggestions.

Corporate Membership: This is a
great way to recruit new members into
your club. It allows your club to desig-
nate an individual membership spot to
an employee of a specific company or
organization. As an employee changes
jobs or is transferred to a new location
(such as a bank or other financial insti-
tution for example) the company can
designate a new employee to take the
place of the previous member without
being charged a new member fee by the
organization. Better yet, a company can
actually send different employees to at-
tend the meetings each week. However
only the designated employee is able to
hold office or vote on club business.
This way a Bank, Restaurant or other
type of business with changing person-
nel can continue to support their local

The Empire State

Kiwanian

Official Publication of
the New York District
Kiwanis Foundation Inc.
Circulation.................... 7,550
Publication Office:
Martin Toombs
84 Bridge St.
Seneca Falls, NY 13148
webmaster@kiwanis-ny.org

Empire State Kiwanian

Page 2

community through your Kiwanis Club
and your club gains the extra “hands”
it needs to do those special new projects
each year.

The Key to Membership Growth is in
the Follow Up: Don't forget to follow up
on potential membership leads or ask
the potential member why they chose
not to join. There might be a reason for
which you can suggest an alternative.
For instance, if the reason given is be-
cause the club meets in the afternoon,
the suggestion would be to find them a
club that meets in the morning or
evening.

Some
members:

Offer an informal invitation for a
breakfast, lunch or dinner meeting as
an introduction to the Kiwanis Organi-
zation for the purpose of educating
guests about it.

Select a guest who:

*may have a business in the commu-
nity which your club supports

* is part of an organization that the
club has supported with donations or
other assistance

* is an active individual in the com-
munity with goals that are in line with
the club's so that the membership be-
comes mutually beneficial

* is a parent of a member of a K Kids

suggestions for recruiting

Club, Builder's Club, Key Club, or Cir-
cle K Club

* is a parent of a scholarship recipi-
ent

* 1s a former member who may re-
turn

* is a Corporate Member

And don't forget, the Bring a Guest
Contest which we launched last month.
Bring as many guests as you can to
your meetings. Send me a group photo.
For each guest coming to a meeting, the
club gets a chance to win a $75 Gift
Card. And, for each guest who becomes
a member, the club gets a chance to win
an Apple 1Pad.

You still have time to do your guest
round up. The deadline is May 1. The
more guests who attend meetings or
join the more chances to win. Find more
details on the District Web Site,
http://www.kiwanis-ny.org.

At the Invite a Guest meeting be sure
to have on hand: Applications, Club
Brochures, A picture board depicting all
the wonderful things that your club
does.

Remember: The key to membership
growth is in the follow up. Ask a poten-
tial member, "why not?" Eliminate
their reason. Win them over. Follow up
on your membership leads to discover
the "key!"

Legion of
Merit

Sue
Sheehan

Each year, the New York District rec-
ognizes Kiwanis Club members who
have completed 5, 10, 15 and 20 years
with Legion of Merit Certificates and
corresponding pins designating the cor-
responding year.

Club secretaries can find the Legion
of Merit Request Form on the district
web site. The cost for each certificate

and pin is $5.95 which should be made
payable by check to the New York Dis-
trict and sent to me with their request.
Upon receiving these requests from the
club secretaries, certificates are pre-
pared and sent to the clubs along with
the pins.

As this year's Chair, I am asking that
club secretaries upon submitting their
Legion of Merit request forms, allow at
least 7 to 10 days turnaround when
they need it, so that I can meet their
deadline in a timely fashion. If at any
time you have any questions regarding
this, please don't hesitate to send me an
e-mail or call me at ssheehan@frontier-
netnet or at 845-744-5984. I wish you
all a pleasant Spring - yes Spring is fi-
nally here!

May 1-3, 2014:

June 30-July 6, 2014:
July 17-20, 2014:
July 19-22, 2014:

Aug. 13-17, 2013:

2013-14 Events

Kamp Kiwanis Work Week and Open House

Key Club International Convention, Anaheim, California
International Convention, Toyko-Chiba, Japan

Circle K International Convention, Nashville, Tenn.

District Convention, Desmond Hotel, Albany




